
C L E A N  D ATA  R O O M

How do Canadian oil
and gas sellers build
a clean M&A data
room?
How drilling, services, and production companies of 25 to 200

people prepare for M&A — buyer side and seller side — and

turn IT capability into a multiple driver, written by someone

who has run IT through thirty-plus deals and walked into the

data rooms on both ends.
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